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Free Advanced Training:

Discover The Fastest Way I Know
Possible To Build A $10K Per Month
Online Business!
Take what you will learn in this course to the next level with
this advanced training:

Overview:
First off, this guide has zero fluff in it. I could have made this guide much longer
by simply dragging things out and over explaining everything. But I don’t want to
waste your time or mine.
Instead, I have simply laid out the entire process in easy to follow steps so you can
jump right into it and start making some money!
I wanted to start out this training by just completely laying out the entire process
and then we will break it down into more detail later in this guide.
So here is the basic process I use to create quick paydays, build my buyers email
list and provide massive value to my customers…
I come up with a product idea that I know would be very useful to a wide array of
marketers, I outsource the creation of the tool (I prefer WordPress Plugins) and
then launch it on a high traffic marketplace (like JVZoo).
Simple enough? Ok, don’t worry…we will break this all down into easy to follow
action steps in a minute.
How well does this process work? Take a look below:
This WordPress plugin cost $144.43 to be outsourced...

And it brought in $7,014.01 in sales (and growing)…

And the process is easily repeatable.
This plugin also cost $144.43 to be outsourced…

And it brought in $6,162.69 in sales (and growing)…

As you can see this system works very well, can be done with very little money
upfront and can be repeated time and time again.
So let’s jump into the training!

Step 1: Coming Up With Your Product
Idea
This is by far the most important step in the process. If no one is interested in
your product then you will have little chance of success. Never create a product
and then try to find a market.
Instead, find a high demand market and create a product that fills a need in that
market.
One very high demand market that has a huge amount of users is the WordPress
market. You can easily have WordPress plugins or themes created and they tend
to sell very well.
You could also go into the software market. Software will usually have a higher
outsource cost but in most cases will sell at a higher price as well.
One market I avoid for this type of process is information products. I have never
had good experiences getting information products outsourced and the last thing
you want to do is sell a poorly done product.
Once you have picked your market, you then need to come up with a product
idea. I am going to proceed with the example of WordPress plugins. Here are the
two main methods I use to come up with product ideas.
Method #1: Ask yourself the questions below to help you come up with product
ideas (just replace WordPress with your market)…
-What are some of the repetitive tasks with WordPress that could be
automated?
-What are some challenges with WordPress that could be made easier?
-What non-user friendly features of WordPress could be improved upon?

-What are some shortfalls of WordPress that could be fixed?

Hopefully, that gets your mind going and you can easily come up with some
products ideas. Remember, we want to look for a need that users already have
and give them a solution.
Here is an example…With my first plugin (WP Quick Launch) I simply came up with
the idea one day as I was building yet another WordPress site and doing all the
time consuming tasks like changing the permalink structure, deleting the demo
content, adding the standard pages (About, Contact, Privacy Policy) and adding
my keyword focused posts.
I thought to myself, what if I could just automate all of this with a plugin. I knew
many others would likely be interested in automating all of these tasks as well.
And the product idea was born.
Now, it is very important to point out here that you do not need to worry about
HOW you will create the plugin, theme, software, etc. You are just looking for
ideas. Later on we will see if our idea can be actually created. Don’t worry about
that at this point.
Method #2: Look at what is already selling to come up with ideas.
An easy way to do this is to go to a site like JVZoo.com and look at what products
are currently being sold in your target market.
Just log into JVZoo.com and click on “Affiliates” and then “Find Products”. Here
you will see all the products currently being sold and also how many sales they
have made (this is excellent data!). You can use the search box to narrow them
down to your target market.

As you can see from my search for “plugin”, over 2,000 products came back. We
can now see the products, the sales, the conversions, the EPC, etc.
From here you want to start looking down the list at what is currently selling well
and start writing down some ideas.
Of course, I would never recommend that you just copy someone else’s idea.
Instead, when you see a product that looks interesting you want to look at that
product and ask yourself:
-How could I improve on this product?

-What features is the product missing that I could add?
-How could I make this product easier to use or function better?
-Could I create a product that enhances the use of this product?
-Could I make a complimentary product?

Again, we never want to just copy someone’s product. Look for ways to improve
on, differentiate or enhance the product.
With these two methods you should have no problem coming up with a bunch of
potential product ideas.

Step 2: Outsourcing Your Product
Creation
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